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About Anchor Planning

A

Specialized firm based in lllinois with a national reputation and client base,
designed to deliver clients focused services not available from general CPA
or consulting firms

Provides business planning and valuation services to primarily small to
medium size businesses

Recruits the best staff through an extremely selective process which
requires maintaining their professional education through industry
organizations and turning business valuations from an expense into an asset

Valued business transactions ranging from $10,000 to in excess of $100
million

Client industries include: Automobiles, Banks, Savings & Loans, Information
Services, Insurance, Medical, Dental, Metals and Metal Fabrication, Retail,
Healthcare, and third parties such as attorneys and accountants




About Your Presenter

John W. Hayes, Managing Director

Representative Accomplishments:

A

Undergraduate degree in Finance from DePaul University and MBA from the
University of Notre Dame

Active in the valuation profession for more than 20 years, professional
designations include: CPA/ABV, ASA, CVA, CFE, CrFA

Frequent speaker and writer on valuation topics for the AICPA and the
lllinois CPA Society

Directed and prepared appraisals for the purposes of financial accounting,
tax reporting, financing, strategic decision making and litigation support




What Is Business Valuation?
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Business Valuation:

A The act or process of determining the value of a business enterprise or

ownership interest therein




When Is A Valuation Needed?

Litigation

A Bankruptcy

A Marital Dissolution

A Damages caused to business
Compliance

A Determination of Estate & Gift taxes

A Employee Stock Ownership Plans (ESOP)

A Purchase Price Allocation (PPA)

A Goodwill Impairment Testing
Strategic
A Purchase/Sale of business or shares

A Fairness Opinions




Why Use An Appraiser?

A Specific knowledge of methods
A Experience determining value

A Certified and complies with accepted

industry standards

A Continuing professional education

requirements

A Litigation support




BV Professional Standards
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Uniform Standards of Professional Appraisal Practice (USPAP)
National Association of Certified Valuation Analysts (NACVA)
Institute of Business Appraisers (IBA)

American Institute of Certified Public Accountants (AICPA)
American Society of Appraisers (ASA)

The Appraisal Foundation

Canadian Institute of Chartered Business Valuators (CICBV)

Internal Revenue Service (IRS)




What Is Value?
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Value = Worth, Utility, Desirability

The value of an asset
IS the benefit you receive from that asset




e
.S

Due to factors such as:
A Opportunity Costs

A Inflation




Fair Market Value:

The price at which the property
would change hands between a
willing buyer and a willing seller,
when the former is not under any
compulsion to buy and the latter is
not under any compulsion to sell;
both parties having reasonable
knowledge of relevant facts

(Revenue Ruling 59-60)
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A Fair Value
A Investment Value

A Intrinsic Value




Sources Of Authority For Definition
Of Value

A Statutory law

A Legally binding rules and regulations

A Contractual definitions of value

A Non-legally binding administrative rules
A Precedential court decisions

A Direction from the court

A Direction from the lawyer

A Use of IRS authority in non-tax situations

A Opinions of other lawyers and appraisers




